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CORP‘ORATE PARK PLA.CEV ‘ 1333 CORPORATE DRIVE, IRVING, TX 75038

Features FOR LEASE

Strategically located near John Carpenter Fwy, LBJ Freeway and SH 161.Amenities include: Conference rooms, grab-and-go snack market, TOTAL SF: 113,429

AVAILABLE SF: 16,062
# OF FLOORS: 3
CONTACT FOR MORE INFORMATION

FedEx and UPS drop boxes. Covered and surface parking is provided with a 4 spaces per 1,000 square foot ratio. On-site management and
building engineers ensure prompt assistance, while after-hours controlled access and 24-hour video surveillance enhance security.

Traffic Counts Demographics YEAR: 2026 1 MILE: 3 MILE: 5 MILE: Doug Hanna
ion: Vice President Agency Leasing - Office
W Corporate Dr 8,060 VPD P°p“|at'°r? . 11,560 113,534 235,453 214.720.3670
N Valley Pkwy 10,390 VPD Total Daytime Population: 30,852 164,718 382,848 dhanna@weitzmangroup.com
S Valley Pkwy 7,840 VPD Avg. HH Income: $132,725 $140,275 $128,924
Court Powell
% Population Growth (Syr): 2.72% 2.61% 1.90% Vice President-Office

214.442.7502
cpowell@weitzmangroup.com

Area Retailers & Businesses % @*%& %

|

The information was obtained from sources deemed reliable; however, Weitzman has not verified it and makes no guarantees, warranties or representations as to the ®

completeness or accuracy thereof. The presentation of this real estate information is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without Wel Z I I Ia I I
notice. You and your advisors should conduct a careful independent investigation of the property to determine if it is suitable for your intended purpose.
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CORPORATE PARK PLACE | 1333 CORPORATE DR, IRVING, TX 75038

sod

W
gt e
P SR

N }:;\ AR
et e

™ l‘ "“ \l
/ %fﬂluuf]w\\
I " l‘\l\i\\\ |

S

.
®
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is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent investigation of the property to determine if it is suitable for your intended purpose.
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1333 CORPORATE DRIVE

SUITE 100

DOUG HANNA
214.720.3670
dhanna@weitzmangroup.com

2 weitzman®


mailto:dhanna%40weitzmangroup.com?subject=14990%20Landmark

1333 CORPORATE DRIVE

SUITE 101

3,634 SF

DOUG HANNA
214.720.3670
dhanna@weitzmangroup.com

3 weitzman®


mailto:dhanna%40weitzmangroup.com?subject=14990%20Landmark

1333 CORPORATE DRIVE

SUITE 103

2,228 SF

DOUG HANNA
214.720.3670
dhanna@weitzmangroup.com

4 weitzman®


mailto:dhanna%40weitzmangroup.com?subject=14990%20Landmark

1333 CORPORATE DRIVE

SUITE 107

1,020 SF

DOUG HANNA
214.720.3670
dhanna@weitzmangroup.com

5 weitzman®


mailto:dhanna%40weitzmangroup.com?subject=14990%20Landmark

1333 CORPORATE DRIVE

SUITE 117

3,794 SF
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DOUG HANNA
214.720.3670

dhanna@weitzmangroup.com - ®
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mailto:dhanna%40weitzmangroup.com?subject=14990%20Landmark

1333 CORPORATE DRIVE

SUITE 121

1,654 SF

DOUG HANNA
214.720.3670
dhanna@weitzmangroup.com

7 weitzman®


mailto:dhanna%40weitzmangroup.com?subject=14990%20Landmark

1333 CORPORATE DRIVE

SUITE 200

1,472 SF

DOUG HANNA
214.720.3670
dhanna@weitzmangroup.com

8 weitzman®
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1333 CORPORATE DRIVE

SUITE 206

2,740 SF

-I_/ e 12-3"

DOUG HANNA
214.720.3670
dhanna@weitzmangroup.com

9 weitzman®


mailto:dhanna%40weitzmangroup.com?subject=14990%20Landmark

1333 CORPORATE DRIVE

SUITE 207

2,877 SF
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DOUG HANNA
214.720.3670
dhanna@weitzmangroup.com

10 weitzman®


mailto:dhanna%40weitzmangroup.com?subject=14990%20Landmark

1333 CORPORATE DRIVE

SUITE 213

1,790 SF

DOUG HANNA
214.720.3670
dhanna@weitzmangroup.com

1 weitzman®
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1333 CORPORATE DRIVE

SUITE 215

3,007 SF

DOUG HANNA
214.720.3670
dhanna@weitzmangroup.com

12 weitzman®
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1333 CORPORATE DRIVE

SUITE 216

1,205 SF

DOUG HANNA
214.720.3670
dhanna@weitzmangroup.com

13 weitzman®


mailto:dhanna%40weitzmangroup.com?subject=14990%20Landmark

1333 CORPORATE DRIVE

SUITE 220

1,761 SF

216"

©

42|<2H

DOUG HANNA
214.720.3670
dhanna@weitzmangroup.com

14 weitzman®


mailto:dhanna%40weitzmangroup.com?subject=14990%20Landmark

1333 CORPORATE DRIVE

SUITE 260

3,644 SF

DOUG HANNA
214.720.3670
dhanna@weitzmangroup.com

16 weitzman®


mailto:dhanna%40weitzmangroup.com?subject=14990%20Landmark

1333 CORPORATE DRIVE

SUITE 262

DOUG HANNA
214.720.3670
dhanna@weitzmangroup.com

17 weitzman®


mailto:dhanna%40weitzmangroup.com?subject=14990%20Landmark

1333 CORPORATE DRIVE

SUITE 266

2,371 SF

DOUG HANNA
214.720.3670

dhanna@weitzmangroup.com - ®
18 weltzman


mailto:dhanna%40weitzmangroup.com?subject=14990%20Landmark

1333 CORPORATE DRIVE

SUITE 305

3,992 SF

DOUG HANNA
214.720.3670
dhanna@weitzmangroup.com

19 weitzman®


mailto:dhanna%40weitzmangroup.com?subject=14990%20Landmark

1333 CORPORATE DRIVE

SUITE 315

3,559 SF

DOUG HANNA
214.720.3670
dhanna@weitzmangroup.com

20 weitzman®


mailto:dhanna%40weitzmangroup.com?subject=14990%20Landmark

1333 CORPORATE DRIVE

SUITE 320

1,822 SF

DOUG HANNA
214.720.3670
dhanna@weitzmangroup.com

21 weitzman®


mailto:dhanna%40weitzmangroup.com?subject=14990%20Landmark

1333 CORPORATE DRIVE

SUITE 323

2,530 SF

DOUG HANNA
214.720.3670
dhanna@weitzmangroup.com

22 weitzman®


mailto:dhanna%40weitzmangroup.com?subject=14990%20Landmark

weitzman'

DOUG HANNA

VICE PRESIDENT AGENCY LEASING - OFFICE

dhanna@weitzmangroup.com
214.720.3670

The information was obtained from sources deemed reliable; however, Weitzman has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof.
The presentation of this real estate information is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent
investigation of the property to determine if it is suitable for your intended purpose.



INFORMATION ABOUT BROKERAGE SERVICES

Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:

« A BROKER is responsible for all brokerage
actives, including acts performed by sales
agents sponsored by the broker.

* A SALES AGENT must be sponsored by a
broker and works with clients on behalf of the
broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY

LAW (A client is the person or party that the

broker represents):

e Put the interests of the client above all others,

including the broker’s own interests;

« Inform the client of any material information about
the property or transaction received by the broker;

« Answer the client’s questions and present any
offer to or counter-offer from the client; and

« Treat all parties to a real estate transaction
honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY
IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD):
The broker becomes the property owner’s agent

Weitzman

through an agreement with the owner, usually in

a writen listing to sell or property management
agreement. An owner’s agent must perform the
broker’s minimum duties above and must inform the
owner of any material information about the property
or transaction known by the agent, including
information disclosed to the agent or subagent by
the buyer or buyer’s agent. An owner’s agent fees
are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker
becomes the buyer/tenant’s agent by agreeing

to represent the buyer, usually through a written
representation agreement. A buyer’s agent must
perform the broker’'s minimum duties above and
must inform the buyer of any material information
about the property or transaction known by the
agent, including information disclosed to the agent
by the seller or seller’'s agent. A buyer/tenant’s
agent fees are not set by law and are fully
negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act
as an intermediary between the parties the broker

402795

Licensed Broker /Broker Firm Name or Primary Assumed Business Name

Robert E. Young, Jr.

License No.

292229

Designated Broker of Firm

Robert E. Young, Jr

License No.

292229

Licensed Supervisor of Sales Agent/ Associate

William Douglas Hanna

License No.

628751

Sales Agent/Associate’s Name

License No.

must first obtain the written agreement of each party

to the transaction. The written agreement must

state who will pay the broker and, in conspicuous
bold or underlined print, set forth the broker’s
obligations as an intermediary. A broker who acts as
an intermediary:

« Must treat all parties to the transaction impartially
and fairly;

« May, with the parties’ written consent, appoint a
different license holder associated with the broker
to each party (owner and buyer) to communicate
with, provide opinions and advice to, and carry out
the instructions of each party to the transaction.

* Must not, unless specifically authorized in writting
to do so by the party, disclose

o that the owner will accept a price less
than the written asking price;

o that the buyer/tenant will pay a price
greater than the price submitted in a
written offer; and

o any confidential information or any other
information that a party specifically
instructs the broker in writing not to
disclose, unless required to do so by law.

twgre@weitzmangroup.com

=

EQUAL HOUSING
OPPORTUNITY

AS SUBAGENT: A license holder acts as a subagent
when aiding a buyer in a transaction without an
agreement to represent the buyer. A subagent can
assist the buyer but does not represent the buyer
and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS
BETWEEN YOU AND A BROKER SHOULD BE IN
WRITING AND CLEARLY ESTABLISH:
» The broker’s duties and responsibilities
to you, and your obligations under the
representation agreement.
« Who will pay the broker for services provided
to you, when payment will be made and how
the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION:
This notice is being provided for information
purposes. It does not create an obligation for you
to use the broker’s services. Please acknowledge
receipt of this notice below and retain a copy for
your records.

214-954-0600

Email

byoung@weitzmangroup.com

Phone

214-720-6688

Email

byoung@weitzmangroup.com

Phone

214-720-6688

Email

dhanna@weitzmangroup.com

Phone

214-720-3670

Email

Phone

Buyer/Tenant/Seller/Landlord Initials

REGULATED BY THE TEXAS REAL ESTATE COMMISSION

2-10-2025

Date

INFORMATION AVAILABLE AT WWW.TRECTEXAS.GOV

IABS 1-0



INFORMATION ABOUT BROKERAGE SERVICES

Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:

» A BROKER is responsible for all brokerage
actives, including acts performed by sales
agents sponsored by the broker.

e A SALES AGENT must be sponsored by a
broker and works with clients on behalf of the
broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY

LAW (A client is the person or party that the

broker represents):

o Put the interests of the client above all others,
including the broker’s own interests;

« Inform the client of any material information about

the property or transaction received by the broker;

« Answer the client’s questions and present any
offer to or counter-offer from the client; and

« Treat all parties to a real estate transaction
honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN
CERTAIN SITUATIONS: A license holder who
performs brokerage activity for a prospective buyer
of residential property must enter into a written
agreement with the buyer before showing any
residential property to the buyer or if no residential
property will be shown, before presenting an offer
on behalf of the buyer. This written agreement must
contain specific information required by Texas law.
For more information on these requirements, see

Weitzman

section 1101563 of the Texas Occupations Code.
Even if a written agreement is not required, to
avoid disputes, all agreements between you and a
broker should be in writing and clearly establish:
(i) the broker’s duties and responsibilities to

you and your obligations under the agreement;
and (ii) the amount or rate of compensation

the broker will receive and how this amount is
determined.

A LICENSE HOLDER CAN REPRESENT A PARTY
IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD):
The broker becomes the property owner’s agent
through an agreement with the owner, usually in

a written listing to sell or property management
agreement. An owner’s agent must perform the
broker’s minimum duties above and must inform the
owner of any material information about the property
or transaction known by the agent, including
information disclosed to the agent by the buyer or
buyer's agent. An owner’s agent fees are not set
by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker
becomes the buyer/tenant’s agent by agreeing

to represent the buyer, usually through a written
representation agreement. A buyer’s agent must
perform the broker’'s minimum duties above and
must inform the buyer of any material information

402795

Licensed Broker /Broker Firm Name or Primary Assumed Business Name

Robert E. Young, Jr.

License No.

292229

Designated Broker of Firm

Robert E. Young, Jr

License No.

292229

Licensed Supervisor of Sales Agent/ Associate

Doug Hanna

License No.

628751

Sales Agent/Associate’s Name

License No.

about the property or transaction known by the
agent, including information disclosed to the agent
by the seller or seller’'s agent. A buyer/tenant’s
agent fees are not set by law and are fully
negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act
as an intermediary between the parties the broker
must first obtain the written agreement of each party
to the transaction. The written agreement must
state who will pay the broker and, in conspicuous
bold or underlined print, set forth the broker’s
obligations as an intermediary. A broker who acts as
an intermediary:

e Must treat all parties to the transaction impartially
and fairly;

« May, with the parties’ written consent, appoint a
different license holder associated with the broker
to each party (owner and buyer) to communicate
with, provide opinions and advice to, and carry out
the instructions of each party to the transaction.

* Must not, unless specifically authorized in writting
to do so by the party, disclose

o that the owner will accept a price less
than the written asking price;

o that the buyer/tenant will pay a price
greater than the price submitted in a
written offer; and

o any confidential information or any other
information that a party specifically

twgre@weitzmangroup.com
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instructs the broker in writing not to

disclose, unless required to do so by law.
A LICENSE HOLDER CAN SHOW PROPERTY TO A
BUYER/TENANT WITHOUT REPRESENTING THE
BUYER/TENANT IF:

« The broker has not agreed with the buyer/tenant,
either orally or in writing, to represent the buyer/
tenant;

« The broker is not otherwise acting as the buyer/
tenant’s agent at the time of showing the property;

* The broker does not provide the buyer/tenant
opinions or advice regarding the property or real
estate transactions generally; and

* The broker does not perform any other act of real
estate brokerage for the buyer/tenant.

Before showing a residential property to an

unrepresented prospective buyer, a license holder

must enter into a written agreement that contains
the information required by section 1101.563 of the

Texas Occupations Code. The agreement may not

be exclusive and must be limited to no more than 14

days.

LICENSE HOLDER CONTACT INFORMATION: This
notice is being provided for information purposes.

It does not create an obligation for you to use the
broker’s services. Please acknowledge receipt of this
notice below and retain a copy for your records.

(214) 954-0600

Email

byoung@weitzmangroup.com

Phone

(214) 720-6688

Email

byoung@weitzmangroup.com

Phone

(214) 720-6688

Email

dhanna@weitzmangroup.com

Phone

(214) 720-3670

Email

Phone

Buyer/Tenant/Seller/Landlord Initials

REGULATED BY THE TEXAS REAL ESTATE COMMISSION

Date

INFORMATION AVAILABLE AT WWW.TRECTEXAS.GOV

1-03-2025

IABS 1-2



INFORMATION ABOUT BROKERAGE SERVICES

Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:

» A BROKER is responsible for all brokerage
actives, including acts performed by sales
agents sponsored by the broker.

e A SALES AGENT must be sponsored by a
broker and works with clients on behalf of the
broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY

LAW (A client is the person or party that the

broker represents):

o Put the interests of the client above all others,
including the broker’s own interests;

« Inform the client of any material information about

the property or transaction received by the broker;

« Answer the client’s questions and present any
offer to or counter-offer from the client; and

« Treat all parties to a real estate transaction
honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN
CERTAIN SITUATIONS: A license holder who
performs brokerage activity for a prospective buyer
of residential property must enter into a written
agreement with the buyer before showing any
residential property to the buyer or if no residential
property will be shown, before presenting an offer
on behalf of the buyer. This written agreement must
contain specific information required by Texas law.
For more information on these requirements, see

Weitzman

section 1101563 of the Texas Occupations Code.
Even if a written agreement is not required, to
avoid disputes, all agreements between you and a
broker should be in writing and clearly establish:
(i) the broker’s duties and responsibilities to

you and your obligations under the agreement;
and (ii) the amount or rate of compensation

the broker will receive and how this amount is
determined.

A LICENSE HOLDER CAN REPRESENT A PARTY
IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD):
The broker becomes the property owner’s agent
through an agreement with the owner, usually in

a written listing to sell or property management
agreement. An owner’s agent must perform the
broker’s minimum duties above and must inform the
owner of any material information about the property
or transaction known by the agent, including
information disclosed to the agent by the buyer or
buyer's agent. An owner’s agent fees are not set
by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker
becomes the buyer/tenant’s agent by agreeing

to represent the buyer, usually through a written
representation agreement. A buyer’s agent must
perform the broker’'s minimum duties above and
must inform the buyer of any material information

402795

Licensed Broker /Broker Firm Name or Primary Assumed Business Name

Robert E. Young, Jr.

License No.

292229

Designated Broker of Firm

Robert E. Young, Jr

License No.

292229

Licensed Supervisor of Sales Agent/ Associate

Court Powell

License No.

590196

Sales Agent/Associate’s Name

License No.

about the property or transaction known by the
agent, including information disclosed to the agent
by the seller or seller’'s agent. A buyer/tenant’s
agent fees are not set by law and are fully
negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act
as an intermediary between the parties the broker
must first obtain the written agreement of each party
to the transaction. The written agreement must
state who will pay the broker and, in conspicuous
bold or underlined print, set forth the broker’s
obligations as an intermediary. A broker who acts as
an intermediary:

e Must treat all parties to the transaction impartially
and fairly;

« May, with the parties’ written consent, appoint a
different license holder associated with the broker
to each party (owner and buyer) to communicate
with, provide opinions and advice to, and carry out
the instructions of each party to the transaction.

* Must not, unless specifically authorized in writting
to do so by the party, disclose

o that the owner will accept a price less
than the written asking price;

o that the buyer/tenant will pay a price
greater than the price submitted in a
written offer; and

o any confidential information or any other
information that a party specifically

twgre@weitzmangroup.com
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instructs the broker in writing not to

disclose, unless required to do so by law.
A LICENSE HOLDER CAN SHOW PROPERTY TO A
BUYER/TENANT WITHOUT REPRESENTING THE
BUYER/TENANT IF:

« The broker has not agreed with the buyer/tenant,
either orally or in writing, to represent the buyer/
tenant;

« The broker is not otherwise acting as the buyer/
tenant’s agent at the time of showing the property;

* The broker does not provide the buyer/tenant
opinions or advice regarding the property or real
estate transactions generally; and

* The broker does not perform any other act of real
estate brokerage for the buyer/tenant.

Before showing a residential property to an

unrepresented prospective buyer, a license holder

must enter into a written agreement that contains
the information required by section 1101.563 of the

Texas Occupations Code. The agreement may not

be exclusive and must be limited to no more than 14

days.

LICENSE HOLDER CONTACT INFORMATION: This
notice is being provided for information purposes.

It does not create an obligation for you to use the
broker’s services. Please acknowledge receipt of this
notice below and retain a copy for your records.

(214) 954-0600

Email

byoung@weitzmangroup.com

Phone

(214) 720-6688

Email

byoung@weitzmangroup.com

Phone

(214) 720-6688

Email

cpowell@weitzmangroup.com

Phone

(214) 442-7502

Email

Phone

Buyer/Tenant/Seller/Landlord Initials

REGULATED BY THE TEXAS REAL ESTATE COMMISSION

Date

INFORMATION AVAILABLE AT WWW.TRECTEXAS.GOV

1-03-2025

IABS 1-2



