
FOR LEASE

1200 RICHLAND DRIVE, WACO, TX 76710
250 - 12,000+/- SF | 16.28+/- Acres 

CLAY FULLER

COLDWELL BANKER APEX, REALTORS
Information contained herein is believed to be true and correct and was obtained from sources believed to be reliable. Coldwell Banker, it’s agents or sub-agents, makes no warranties, expressly or implied, pertaining 
to the information contained herein. It is submitted subject to the possibility of errors, omissions, change of price, rental or other conditions, prior to sale, lease or financing, or withdrawal without notice.
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PROPERTY HIGHLIGHTS

Parkdale Commons Shopping Center 
PROPERTY

1200 Richland Drive, Waco, TX 76710

Retail 

Waco

C-3

16.28+/- Acres

$12 - $15 PSF + NNN

$3.72

LOCATION

PROPERTY TYPE

MARKET

ZONING

LOT SIZE

LEASE RATE

NNN PRICE  

Parkdale Shopping Center is a well-positioned retail destination located at 1200 Richland 
Drive in the heart of Waco, Texas. The center sits at a major intersection surrounded by over 
50 national and regional retailers, creating a consistent draw and strong customer traffic. With 
suites ranging from 250+/- SF to 12,000+/- SF, the property accommodates a wide variety of 
retail, service, and restaurant users. Anchored by major tenants like Drug Emporium, Hobby 
Lobby, and dd’s Discounts, Parkdale benefits from excellent visibility and steady foot traffic. Its 
strategic location just five miles from Baylor University further enhances the property’s long-term 
visibility for tenant success. 

•	 Prime Waco location at a high-traffic retail intersection
•	 Surrounded by 50+ national and regional tenants
•	 Multiple strong anchor tenants including Hobby Lobby, dd’s Discounts, and Drug 

Emporium
•	 Suites available from 250+/- SF to 12,000+/- SF 
•	 Strong demographics with over 130,000 residents within a 5-mile radius
•	 Ample parking with 4.60/1,000 SF ratio 
•	 Only five miles from Baylor University, driving consistent customer activity 

PROPERTY OVERVIEW
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BOUNDARY LINES ARE APPROXIMATE

SUBJECT
PROPERTY

BOSQUE B
LVD | 1

4,4
78 V

PD

VALLEY MILLS DR | 10,297 VPD
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VALLEY M
ILLS DR | 10,297 VPD

BOSQUE BLVD | 14,478 VPD
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DEMOGRAPHICS

w

POPULATION

HOUSEHOLDS

Median Age
37.7

		  -1mi	 -3mi	 -5mi
2010 Population	 10,736	 55,508	 118,678
2020 Population	 11,989	 57,869	 128,118
2025 Population	 12,137	 57,883	 129,249

		  -1mi	 -3mi	 -5mi
2010 Households	 4,798	 21,903	 44,474
2020 Households	 5,219	 22,574	 48,317
2025 Households	 5,420	 23,251	 50,402

MEDIAN HOUSEHOLD INCOME

		  -1mi	 -3mi	 -5mi
2025 Income	 $53,601	 $58,421	 $55,506

AVERAGE HOUSEHOLD INCOME

		  -1mi	 -3mi	 -5mi
2025 Income	 $74,037	 $82,046   $76,774

DEMOGRAPHIC OVERVIEW
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DEMOGRAPHICS

< 45 MIN TO HILLSBORO, TEMPLE,
GATESVILLE, BELTON & KILLEEN

< 30 MIN TO CRAWFORD, VALLEY 
MILLS, MCGREGOR, CHINA SPRING, 
ELM MOTT
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SUBJECT SITE

SUBJECT SITE

SUBJECT SITE
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