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OFFERING SUMMARY

Lease Rate: $22 SF/yr (MG)

Available SF: 2,550 SF

Lot Size: 20,038 Acres

Building Size: 9,393 SF

PROPERTY DESCRIPTION

High-exposure lease opportunity in a two-story, multi-tenant retail center on
Lancaster Drive NE, where roughly 34,800 cars pass daily. The center offers a large,
shared parking lot, multiple ingress/egress points, and a prominent pole sign with
reader board delivering built-in street advertising to every tenant.

The surrounding trade area is one of Salem’s strongest: ZIP 97305 has grown 16% to
more than 44,000 residents, with household sizes well above the national average —
a dense, daily-needs customer base at your door. Flexible MU-III mixed-use zoning
accommodates retail, personal services, office, medical, and food uses.

Two suites available — a finished ground-floor retail showroom and a private second-
floor office suite.
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BUILDING INFORMATION

Tenancy Multiple

Number of Floors 2

Year Built 1976

PROPERTY HIGHLIGHTS

±34,800 VPD on Lancaster Dr NE

Pole sign w/ reader board + building signage

Metro by T-Mobile co-tenancy

MU-III zoning — retail, office, service & food uses

Hood + stainless prep infrastructure in place (Suite 2050)

Ample on-site parking, multiple access points

Dense, growing trade area: 44,500+ residents in 97305
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POPULATION 1 MILE 2 MILES 3 MILES

Total Population 21,959 71,238 116,028

Average Age 32.3 33.6 34.5

Average Age (Male) 30.5 32.7 33.1

Average Age (Female) 33.7 33.9 35.1

HOUSEHOLDS & INCOME 1 MILE 2 MILES 3 MILES

Total Households 7,188 23,622 40,489

# of Persons per HH 3.1 3 2.9

Average HH Income $67,875 $69,993 $73,692

Average House Value $298,894 $303,120 $329,993

2023 American Community Survey (ACS)
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PAM RUSHING

Principal Broker

prushing@cbcre.com
Direct: (503) 884-0457 | Cell: (503) 884-0457

OR #200202271

PROFESSIONAL BACKGROUND

Pam Rushing has worked exclusively in Commercial Real Estate since 1999. She began her career working as a Marketing and Listing Coordinator. Pam recognized that she could
better serve clients as a Licensed Broker and obtained her Brokers License in 2003 and then Principal Brokers license in 2012. Pam’s focus has been in the retail and office sector,
working directly with Landlords/Tenants and Buyers/Sellers to successfully lease and close sales transactions.
NOTABLE TRANSACTIONS INCLUDE:
Represented the Buyer and Seller in the sale of the Target Anchored Center in Salem $14,500,000
Represented the Buyers in the purchase of the Hillsboro Shopping Center $ 4,500,000
Represented the Buyers in the purchased of Lancaster Place $ 2,400,000
Represented the Seller of the property to Natural Grocers location on South Commercial $ 2,125,000
Pam has completed leasing transactions with Chipotle, Pizza Hut, Odd Moe's Pizza, Go Wireless, Boost Mobile, Great Harvest, Panera Breads, Auto Zone, Sherwin Williams, Liberty
Tax, H&R Block and many more National and Retail tenants.

Mountain West Real Estate

365 Bush Street SE
Salem, OR 97302
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TYLER HOUCK

Commercial Broker

thouck@cbcre.com
Cell: (503) 502-3143

PROFESSIONAL BACKGROUND

Tyler Houck is an Oregon real estate professional and business leader with a strong background in operations, sales, leadership, and commercial real estate. After building and
leading NW Cellular Corporation, a multi-location Metro by T-Mobile authorized retailer across Oregon and Idaho, Tyler successfully exited the wireless industry and began a new
chapter focused on real estate and business opportunities.

With years of hands-on experience managing teams, negotiating leases, working with landlords, analyzing business performance, and leading through growth and transition, Tyler
brings a practical, business-minded approach to real estate. His background gives him a unique understanding of both the property side and the operator side of commercial
spaces.

Tyler is known for being hardworking, relationship-driven, coachable, and committed to doing things the right way. He values integrity, clear communication, and long-term
relationships. As he continues building his real estate career, Tyler is focused on helping business owners, landlords, investors, and families make smart real estate decisions with
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                                                                               OREGON REAL ESTATE AGENCY DISCLOSURE PAMPHLET  

 

Coldwell Banker Commercial Mountain West Real Estate 365 Bush St SE Salem OR 97302        CBCRE.COM           503.588.3508 
 
Information contained herein has been obtained from resources deemed liable. While CBCRE has no reason to question its accuracy, it is not guaranteed. It is 
your responsibility to independently verify its accuracy and completeness. Information expressed herein is not legally binding. Receipt of this listing 
acknowledges receipt of attached Agency Disclosure. 

Consumers: This pamphlet describes the legal obligations of Oregon real estate licensees to consumers. Real estate brokers and principal real estate brokers are required to provide this information to you at first contact as required by Oregon 
Administrative Rule (OAR) 863-015-0215.  This pamphlet is informational only. Neither the pamphlet nor its delivery to you may be interpreted as evidence of intent to create an agency relationship between you and a broker or a principal broker. 

Fair Housing Statement 
Oregon’s laws protect you from being treated differently because of your race, color, religion, sex, national origin, source of income, domestic violence survivor status, marital status, sexual orientation, or gender identity, or whether you have kids or a 
disability. 
If you think you are being discriminated against when looking for a home or applying for home financing, you can file a complaint with the Oregon Bureau of Labor and Industries at https://complaints.boli.oregon.gov.   
 
Real Estate Agency Relationships  
An “agency” relationship is a voluntary legal relationship in which a licensed real estate broker or principal broker (the “agent”) agrees to act on behalf of a buyer or a seller (the “client”) in a real estate transaction. Oregon law provides for three types of 
agency relationships between real estate agents and their clients: 

• Seller’s Agent -- Represents the seller only. 
• Buyer’s Agent -- Represents the buyer only. 
• Disclosed Limited Agent -- Represents both the buyer and seller, or multiple buyers who want to purchase the same property. This can be done only with the written permission of all clients.  

The actual agency relationships between the seller, buyer and their agents in a real estate transaction must be acknowledged at the time an offer to purchase is made. Please read this pamphlet carefully before entering into an agency relationship with a 
real estate agent. 
 
Definition of “Confidential Information”  
Generally, agents must maintain confidential information about their clients.  
“Confidential information” is information communicated to a real estate agent by the buyer or seller of one to four residential units regarding the real property transaction, including but not limited to price, terms, financial qualifications or motivation to 
buy or sell. “Confidential information” does not mean information that:  
1.The buyer instructs the agent to disclose about the buyer to the seller, or the seller instructs the licensee or the licensee’s agent to disclose about the seller to the buyer. 
2. The agent knows or should know failure to disclose would constitute fraudulent representation. 
 
Duties and Responsibilities of a Seller’s Agent 
Under a written listing agreement (seller representation agreement), an agent represents the seller only. A listing agreement must be entered into prior to the agent acting on behalf of the seller in offering the real property for sale or in finding and 
obtaining a buyer. 
 
An agent who represents only the seller owes the following affirmative duties to the seller, the other parties, and the other parties’ agents involved in a real estate transaction: 

1. To deal honestly and in good faith; 
2. To present all written offers, notices and other communications to and from the parties in a timely manner without regard to whether the property is subject to a contract for sale or the buyer is already a party to a contract to purchase; and 
3. To disclose material facts known by the agent and not apparent or readily ascertainable to a party. 

A seller’s agent owes the seller the following affirmative duties: 
1. To exercise reasonable care and diligence; 
2. To account in a timely manner for money and property received from or on behalf of the seller; 
3. To be loyal to the seller by not taking action that is adverse or detrimental to the seller’s interest in a transaction; 
4. To disclose in a timely manner to the seller any conflict of interest, existing or contemplated; 
5. To advise the seller to seek expert advice on matters related to the transaction that are beyond the agent’s expertise; 
6.  To maintain confidential information from or about the seller except under subpoena or court order, even after termination of the agency relationship; and 
7. Unless agreed otherwise in writing, to make a continuous, good faith effort to find a buyer for the property, except that a seller’s agent is not required to seek additional offers to purchase the property while the property is subject to a contract for sale. 

 
None of these affirmative duties of an agent may be waived, except (7). The affirmative duty listed in (7) can only be waived by written agreement between seller and agent. 
Under Oregon law, a seller’s agent may show properties owned by another seller to a prospective buyer and may list competing properties for sale without breaching any affirmative duty to the seller. 
Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent’s expertise, including but not limited to investigation of the condition of property, the legal status of the title or the seller’s past conformance 
with law.  
 
Duties and Responsibilities of a Buyer’s Agent 
Under a written buyer representation agreement, an agent represents the buyer and the buyer’s interests only, regardless of the source of compensation. A representation agreement must be entered into before, or as soon as reasonably practicable after, 
the licensee has started efforts to assist the buyer in purchasing property or in identifying property for purchase. 
An agent who represents only the buyer owes the following affirmative duties to the buyer, the other parties, and the other parties’ agents involved in a real estate transaction: 

1. To deal honestly and in good faith; 
2. To present all written offers, notices and other communications to and from the parties in a timely manner without regard to whether the property is subject to a contract for sale or the buyer is already a party to a contract to purchase; and 
3. To disclose material facts known by the agent and not apparent or readily ascertainable to a party.  

 
A buyer’s agent owes the buyer the following affirmative duties: 

1. To exercise reasonable care and diligence; 
2. To account in a timely manner for money and property received from or on behalf of the buyer; 
3. To be loyal to the buyer by not taking action that is adverse or detrimental to the buyer’s interest in a transaction; 
4. To disclose in a timely manner to the buyer any conflict of interest, existing or contemplated; 
5. To advise the buyer to seek expert advice on matters related to the transaction that are beyond the agent’s expertise; 
6. To maintain confidential information from or about the buyer except under subpoena or court order, even after termination of the agency relationship; and 
7. Unless agreed otherwise in writing, to make a continuous, good faith effort to find property for the buyer, except that a buyer’s agent is not required to seek additional properties for the buyer while the buyer is subject to a contract for purchase.  

 
None of these affirmative duties of an agent may be waived, except (7). The affirmative duty listed in (7) can only be waived by written agreement between buyer and agent. 
Under Oregon law, a buyer’s agent may show properties in which the buyer is interested to other prospective buyers without breaching an affirmative duty to the buyer. 
Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent’s expertise, including but not limited to investigation of the condition of property, the legal status of the title or the seller’s past conformance 
with law. 
 
Duties and Responsibilities of an Agent Who Represents More than One Client in a Transaction 
An agent may represent both the seller and the buyer in the same transaction, or multiple buyers who want to purchase the same property, only under a written Disclosed Limited Agency Agreement signed by both seller and/or buyer(s). A signed 
Disclosed Limited Agency Agreement is in addition to the required written listing agreement and buyer representation agreement(s).  
 
Disclosed Limited Agents have the following duties to their clients: 

1. To the seller, the duties listed above for a seller’s agent; 
2. To the buyer, the duties listed above for a buyer’s agent; and 
3. To both buyer and seller, except with express written permission of the respective person, the duty not to disclose to the other person: 
a. That the seller will accept a price lower or terms less favorable than the listing price or terms; 
b. That the buyer will pay a price greater or terms more favorable than the offering price or terms; or 
c. Confidential information as defined above.  

 
Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent’s expertise. 
 
When different agents under the same principal broker establish agency relationships with different parties in the same transaction, only the principal broker acts as a Disclosed Limited Agent for both buyer and seller. The other agents continue to 
represent only their original party unless all parties agree otherwise in writing. The principal broker and the agents representing either party owe the following duties to both seller and buyer: 

1. To disclose a conflict of interest in writing to all parties; 
2. To take no action that is adverse or detrimental to either party’s interest in the transaction; and 
3. To obey the lawful instructions of both parties. 

 
No matter whom they represent, an agent must disclose information the agent knows or should know that failure to disclose would constitute fraudulent misrepresentation. 

You are encouraged to discuss the above information with the licensee delivering this pamphlet to you. If you intend for that licensee, or any other Oregon real estate licensee, to represent you as a seller’s agent, buyer’s agent, or Disclosed Limited Agent, 
you should have a specific discussion with the agent about the nature and scope of the agency relationship. Whether you are a buyer or seller, you cannot make a licensee your agent without the licensee’s knowledge and consent, and an agent cannot 
make you a client without your knowledge and consent.  
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