
FOR SALE

3.15+/- ACRES ON RITCHIE RD & CALLAN BLVD
WACO, TX 76655

GREGG GLIME CCIM, SIOR

COLDWELL BANKER APEX, REALTORS
Information contained herein is believed to be true and correct and was obtained from sources believed to be reliable. Coldwell Banker, it’s agents or sub-agents, makes no warranties, expressly or implied, pertaining 
to the information contained herein. It is submitted subject to the possibility of errors, omissions, change of price, rental or other conditions, prior to sale, lease or financing, or withdrawal without notice.
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PROPERTY HIGHLIGHTS

3.15+/- Acres on Ritchie Rd & Callan Blvd
Waco, TX 76655

LOCATION 

Land

3.15+/- Acres

Call for Pricing 

PROPERTY TYPE

LOT SIZE 

ASKING PRICE  

This property is strategically located at the intersection of Ritchie Road and 
Panther Way. The areas development plan has recently upgraded Ritchie 
Road making it an arterial connector between Highway 84 and Interstate 
35. This immediate area has seen explosive growth with thousands of new 
homes already constructed and even more in the pipeline. 

This property consists of 3.15+/- dividable acres in front of the Callan Village 
community. This property is ready to service the rooftops throughout West 
Waco’s development path. 

•	 Located at the corner of Panther Way and Ritchie Road 
•	 Surrounded by new housing developments
•	 Perfect for retail, office, restaurants or financial services 

PROPERTY OVERVIEW

BOUNDARY LINES ARE APPROXIMATE

West Waco
MARKET
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BOUNDARY LINES ARE APPROXIMATE
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SITE PLAN
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Click to view property

HEWITT DR

BOUNDARY LINES ARE APPROXIMATE

CALLAN BLVD

AVAILABLE
3.15+/- ACRES

RITCHIE RD

CALLAN VILLAGE
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DEMOGRAPHICS

w

POPULATION

HOUSEHOLDS

Median Age
41

		  -1mi	 -3mi	 -5mi
2010 Population	 3,768	 27,168	 53,417
2020 Population	 4,498	 32,960	 64,958
2025 Population	 4,665	 34,710	 67,827

		  -1mi	 -3mi	 -5mi
2010 Households	 1,588	 10,586	 21,156
2020 Households	 1,860	 12,418	 25,039
2025 Households	 1,959	 13,409	 26,836

MEDIAN HOUSEHOLD INCOME

		  -1mi	 -3mi	 -5mi
2025 Income	 $76,579	 $93,929	 $85,021

AVERAGE HOUSEHOLD INCOME

		  -1mi	 -3mi	 -5mi
2025 Income	 $100,302	 $120,482  $114,083

DEMOGRAPHIC OVERVIEW



Gregg Glime SIOR, CCIM
gregg@cromwellcommercialgroup.com

Caleb Loudamy
caleb@cromwellcommercialgroup.com 7

SUBJECT SITE

SUBJECT SITE

SUBJECT SITE
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